
Job Opportunity | Corporate Partnerships

Account Executive

Position Title: Account Executive - Corporate Partnerships

Department: Sales

Immediate Supervisor: Director | Corporate Partnerships

Start Date: October 1, 2023

Term: Full Time

Position Summary:

Pacific FC, a purpose-driven professional soccer club in the Canadian Premier League, is seeking a

dynamic and motivated Corporate Partnerships Account Executive to join our team. The primary focus of

this role will be on managing and nurturing relationships with existing Corporate Partners and

Suiteholders while actively seeking new partners within the community.

Additionally, the Account Executive will be responsible for overseeing National Partnerships sold by the

Canadian Premier League and ensuring the successful fulfillment of commitments to existing partners.

This position reports directly to the Director of Corporate Partnerships.



Job Responsibilities:
● Serve as the main point of contact for all existing Corporate Partners and Suiteholders. Build and

maintain relationships with partners to ensure satisfaction and engagement with the club.

● Proactively engage with partners throughout the season to understand their needs, identify

opportunities for expansion, and strategize on renewal efforts.

● Prospect, identify, and engage potential new partners in the local community to expand the

club's Corporate Partnerships portfolio.

● Collaborate with the Canadian Premier League to oversee the fulfillment of commitments and

deliverables to National Partners.

● Coordinate with various internal departments to execute partnership activations, including

game-day promotions, sponsor-related events, and other marketing initiatives.

● Ensure that all partner agreements are upheld and contractual obligations are met or exceeded.

● Address any partner concerns or issues and work with internal teams to find effective solutions.

● Achieve and exceed revenue targets for Corporate Partnerships through effective relationship

building and new business acquisition.

● Maintain accurate and up-to-date records of partner interactions, revenue projections, and

campaign performance metrics.

● Work closely with the Director of Corporate Partnerships and other internal stakeholders to align

partnership goals with the club's overall business objectives.

● Stay informed about industry trends, best practices, and competitor activities to identify

opportunities for improvement and innovation.

Qualifications:

● Minimum of 2 years of experience in sales, corporate partnerships, or account management,

preferably in the sports or entertainment industry.

● Strong interpersonal and communication skills, with the ability to engage and build relationships

with partners effectively.

● Proven track record of meeting revenue targets and driving business growth.

● Excellent organizational skills and attention to detail to manage multiple partnerships

simultaneously.

● Familiarity with CRM software and sales tracking tools is a plus.

● A passion for soccer and an understanding of the sports industry landscape.

● Ability to work flexible hours, including evenings and weekends, to accommodate partner events

and game days.

● Valid driver's license and access to reliable transportation.



Join us at Pacific FC, where you can make a significant impact on the growth of our Corporate

Partnerships program and contribute to our purpose-driven vision of empowering young people and

creating a positive impact in our community.

To apply, please submit your resume and cover letter to memberservices@pacificfc.ca

We look forward to reviewing your application and welcoming you to the Pacific FC family!

mailto:memberservices@pacificfc.ca

